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Welcome Letter  from Toma

Buyi ng you r  f i rst  home is  excit i ng — but  i t

can also be a  l i tt le  i nt i midat i ng.  That ’s

why this  workbook exists .

It ’s  not  just  a  gu ide — it ’s  a  place to wr ite ,

ref lect ,  and organize you r  thoughts as  you

move for ward.  I ’ ve f i l led  i t  with  pract ical

advice,  local  i ns ight ,  and space for  you to

captu re ever ythi ng from you r  goals  to  you r

f avor ite  neighborhoods.  This  way,  when

it ’s  t i me to make decis ions,  you’l l  feel

prepared and conf ident .

Let ’s  make this  move you r  best  one yet .

— Toma Johnson

 

Temecu la  REALTOR,  proud dad of  t wo

Chaparral  High grads!



W h at  A r e  M y Ho m e  G o a ls?

W hy a m  I  bu y i n g  a  h o m e?  (check all  that

apply) :

I ’m t i red of  rent i ng

I  want  more space

I  want  to  bu i ld  equ it y

I ’m relocat i ng

I  want  to  i nvest  i n  real  estate

Other :  _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _

M y M u st- H ave s vs .  N i c e -to - H ave s :

Must-Have:

Nice -to -Have:

Id e a l  Move - I n  T i m e l i n e :  _ _ _ _ _ _ _ _ _ _ _ _ _ _

B u d get  Ra n ge :  $_ _ _ _ _ _ _ _ to $_ _ _ _ _ _ _ _



7  Ste p s to  B u y i n g  You r  F i r st  Ho m e

1 . Talk  to  a  lender  — Get  pre - approved to

def i ne you r  budget .

2 . Meet  with  you r  agent  — Set  goals ,

expectat ions,  and outl i ne next  steps.

3 . Tou r  homes — Evaluate what  f i ts  you r

l i fest yle and budget .

4 . Make a  strong offer  — Craft  offers

based on data  and strateg y.

5 . Complete i nspect ions & appraisal  —

Protect  you r  i nvestment .

6 . F i nal ize you r  loan — Work with  lender

to meet  cond it ions .

7 . Close & get  you r  keys!  — Welcome

home!

📝  NO TE S & QUE STIONS:



C o m p a r i n g  Ne i g h b o r h o o d s 

C i t y              P r i c e  Ra n ge      C o m mu te      S c h o o l  Rat i n g      V i b e  /  Note s

Te m e cu l a

M u r r i et a

Me n i f e e

W i ld o m a r

Fa ll b r o o k

🏡  To p  3  Ne i g h b o r h o o d s I  L i ke d :

1 .

2 .

3 .



Mo nt h ly B u d get  S n a p s h ot

Fi ll  th is  out  with  you r  lender  or  agent :

Mor t gage:  $_ _ _ _ _ _ _ _ _

Proper t y  Taxes:  $_ _ _ _ _ _ _ _ _

Homeowners Insu rance:  $_ _ _ _ _ _ _ _ _

HOA ( i f  any) :  $_ _ _ _ _ _ _ _ _

U ti l i t ies  Est i mate:  $_ _ _ _ _ _ _ _ _

Emergency Repai rs  Savi ngs:

$_ _ _ _ _ _ _ _ _

Est i mated Monthly  Total :  $_ _ _ _ _ _ _ _ _



F i r st-T i m e  B u ye r  M y t hs —  D e bu n ke d

Myth:  I  need 20% down.  Truth :  Many

buyers  qual if y  with  3% — or  even 0%

with  VA loans.

Myth:  I  shou ld  wait  for  rates to d rop.

Truth :  T i mi ng the market  is  r isk y.  The

r ight  t i me is  when YOU are ready.

Myth:  Zi l low shows ever ythi ng.  Truth :

Not  always.  I  have access to off-market

and pre - l isted homes.

💡  M y Q u e st i o ns o r  Fe a r s :



Le n d e r  I nte r v i ew Wo r ks h e et

Le n d e r  1  Q u e st i o ns :

What loan t ypes do I  qual i f y  for?

What ’s  my est i mated monthly  payment ?

What  are my closi ng costs?

Can I  get  a  pre - approval  letter?

Anythi ng I  shou ld  i mprove before buyi ng?

Le n d e r  2  Q u e st i o ns :

What loan t ypes do I  qual i f y  for?

What ’s  my est i mated monthly  payment ?

What  are my closi ng costs?

Can I  get  a  pre - approval  letter?

Anythi ng I  shou ld  i mprove before buyi ng?



Let ’s  G et  You  Ho m e  —  Nex t  Ste p s

You’ ve done the research — now let ’s  take

act ion .

✅  D ow n lo a d  t h e  Fu ll  F i r st-T i m e  B u ye r

C h e c k l i st  [ c l i c k  h e r e]

✅  S c h e d u le  You r  F r e e  B u ye r  C o ns u lt at i o n

[ c l i c k  h e r e]

  

✅  Ca ll  o r  Tex t  Me  A ny t i m e :  ( 9 5 1 )  2 1 5 -

6 4 2 5

📌  Use th is  workbook when we meet  — I ’l l

walk  you through ever ythi ng and help you

move for ward with  conf idence.

https://homelinks.us/home-buyer-checklist
https://homelinks.us/consultation

